FISHERMAN TO CONSUMER MARKETING
State and Local Regulations in Oregon

fluctuations of supply and demand,

often look for new waysto market
their catch. Some consider selling directly
from their boat, truck, or small roadside
stand.

Such adecision requires giving careful
thought to potential problems: regulations,
licenses, transportation, cold storage, price
monitoring, packaging, salelocation, and
time away from fishing. Inthelong run,
you might decideit’sto your advantage to
sell your catch to aprocessing plant so
you can spend more time fishing.

If you decideto sell your catch directly
to the public, you will need to obtain a
number of licenses and forms—from
several different state and local agencies—
and pay the necessary fees. Thisfact sheet
liststherequired forms, licenses, and fees.
Remember, fees (current as of 2003) are
subject to change.

Here are the agenciesyou'll need to
contact.

OREGON DEPARTMENT OF FISH AND
Witouire (ODFW)

2501 SW First Avenue
PO.Box 59

Portland, OR 97207
Licensing: 503-872-5275

It'simportant that all commercial fish
landed in Oregon be documented. That's
why Oregon law requires that all commer-
cial fishlanded in the state be sold to a
wholesalefish dealer and reported on a
fish ticket. The only exception isthat a
fisherman may sell fish from hisor her
boat under alimited fish seller’s permit
and report total trip saleson fish tickets.
Thedealer, or limited fish seller, is
responsible for landing feesfor any
salmon sales of 3.15% of the ex-vessel
value plus $0.0575 per pound dressed
weight (or $0.05 per pound in the round)
and 1.09% of the ex-vessel valuefor all
other fish and shellfish. Additional feesare
paid directly to one or more of the four
commodity commissions, depending on
the species sold from the boat.

If you want to sell your own catch, you
havethree options.

C ommercia fishermen, accustomed to

1. Limirep FisH SeLLer’s PermiT

A limited fish seller’'spermitisa
limited retail permit that authorizesyou, as
alicensed commercia harvester, to sell

from your boat, food fish and shellfish
caught by your boat. You can sell thefish
only to thefinal consumer, defined asthe
person who will consumethe fish. At this
time, arestaurant is considered afinal
consumer. You cannot sell away from the
boat, nor can you appoint anyone elseto
sell your fishin your absence. Further-
more, you cannot sell under the permit to
anyonewho will resell the fish (for
example, afish market or agrocery store).

After you have sold thefish to the final
consumer and have recorded the saleon a
numbered receipt, you may conduct or
allow loining or filleting of the sold fish
on your boat. Check with the Oregon
Department of Agriculture for sanitation
recommendations.

You must make anumbered receipt for
each sale (you must keep the receiptson
your boat for six months and make them
availablefor inspection for three years).
You must record your sales on fish tickets
and send the tickets to ODFW. You need
to prepare monthly reportsfor ODFW and
pay landing fees to that agency. Further-
more, you must pay commaodity feesto the
commadity commissions. You do not need
aretail license from the Department of
Agriculture.

Costs and equipment: $20 fee, $200
refundable deposit, a certified scale, and
numbered recei pt books. ODFW furnishes
fish tickets, fish ticket envel opes, and
monthly report forms.

2. WHotesALE FisH DeALER’S LICcENSE

A wholesalefish dealer’slicenseis
required if you processyour fish or sell it
toretailers. Itisalicense for one specific,
fixed business|ocation, often your home.
No other dealer may be licensed at that
location. If you receive any fish at a
location other than the licensed location,
you must buy abuyer’slicense, which
costs $150.

If you have awholesalefish deder’s
license and abuyer’slicense, you can—
like the limited fish seller—sell fish
caught by your boat directly from your
boat. However, if you sell retail away
from your boat, you will need aretail
license from the Department of Agricul-
tureunlessyou are selling at afarmers
market.

Costs and equipment: $350 fee (whole-
saelicense only); $1,000 bond, assigned
savings, or refundable deposit; certified

scale and receipt books or invoices.
ODFW furnishesfish tickets, fish ticket
envelopes, and monthly report forms.

3. SeLLING FisH To—THEN BuyinG FisH BAck
FrRoM—A WHoLESALE FisH DeALER

If you sell fish to awholesalefish
dealer and then buy fish back from the
dealer, you inturn can sell only to afinal
consumer. You cannot sell the fish froma
commercial fishing boat, and you cannot
sell to aretailer. The wholesale fish dealer
must record the sale of your landing at
current market price on thefish ticket. In
turn, the wholesaler will need to recover
from you the landing and commodity
commission fees aswell as other ex-
penses. No licenseisrequired from
ODFW. However, you need to keep very
good records.

To buy fish from awholesaler and then
resell to aretailer, you will need alicense
from the Department of Agriculture,
unlessyou are selling at afarmers’ market.

OREGON DEPARTMENT OF
AcricuLture (ODA)

635 Capitol NE

Salem, OR 97310

Contact: Administrator, Food Safety
Division, 503-986-4720

1 NoODA licenseisrequired if you sell
only raw agricultural products (whole
or dressed fish) directly from your boat.
Guidelinesfor safefishfilleting are
availablefrom ODA. Inspection isnot
required.

2 If you sell from avehicle or stand, an
ODA retail license ($75 minimum) is
required. A food processor’slicense
($75 minimum) isrequired if you do
any processing, except for filleting raw
fish for thefinal customer. If you have
the product processed in an ODA-
licensed facility, you do not need a
processor’slicense.

3 You must use an ODA-approved scale
for all sales (see Measurement Stan-
dardsDivision).

4. Keep thetemperature of your catch
under 40°F at all times. Proper icing
should be sufficient.

5 Except for boats that sell raw fish only,
sales|ocations are subject to provisions
of theretail Food Code.



MEASUREMENT STANDARDS Division
503-986-4670

1 You can purchase new or used scales

that arelegal for trade (known as Class
[11 weighing devices) from areputable
scaledealer. Youwon't find thesein
your local hardware store. Several
companieslisted under “scales’ in
Portland offer them. Be sure to deter-
minethat ascaleisaccurate and
certifiable by the Oregon M easurement
Standards before you buy it.

Obtain ascale license application from
the ODA M easurement Standards
Division. Once you havefilled out the
application and sent it in with the
annual (July 1-June 30) fee ($20 for
scal es up to 400 pounds capacity), you
may usethe scaleif it isan accurate
Class |11 weighing device. Appoint-
ments for scale testing can be made at
the Salem metrology lab at 503-986-
4672. You do not need to have the scale
tested beforeyou useitif itisa
licensed, accurate, Class|I1 device. A
license certificate will be mailed to
you.

ORrecoN DRrIVER AND MOTOR
VEHicLe Services (ODMV)

1

If you transport your catch to another
location, no special licenseisrequired
if your grossvehicleweight (loaded) is
under 8,000 pounds.

If your loaded vehicle weighs more
than 8,000 pounds, contact the ODMV
about licensing and permit require-
ments. You can contact your local
ODMYV office, or call the central
customer assistance line at 503-945-
5000.

CoUNTY
COURTHOUSE

1

Check the county planning department
regulations on zoning requirementsfor
selling from avehicle or stand on the
public right-of-way. Also, obtain
permission from the appropriate body
(state Highway Division, county road
office) before setting up a stand.

If you want to sell from private
property, get permission from the
owner and check with the county for
zoning regulations.

Crry
City HalL

1

If youwant to sell from avehicle or
stand within acity limits, check to see
if you need abusinesslicense, a
vendor’slicense, or both. Pricesvary
considerably from town to town.

2 If youwant to sell on private property,
be sureto get the owner’s permission,
buy abusiness license, and make sure
you meet city zoning requirements.

OTHER
Additional requirementsfor individual

species:

1 Crab: Obtain poundage fee formsfrom
the Oregon Dungeness Crab Commis-
sion. PO. Box 1160, Coos Bay, OR
97420, 541-267-5810.

2 Albacore: Obtain poundage fee forms
from the Oregon Albacore Commis-
sion, PO. Box 1160, Coos Bay, OR
97420; 541-267-5810.

3 Salmon: Obtain poundage fee informa-
tion and forms from the Oregon
Salmon Commission, PO. Box 983,
Lincoln City, OR 97367; 541-994-
2647.

4. Bottomfish, shrimp, scallops (trawl-
caught): Obtain first purchaser’sreport
forms from the Oregon Trawl Commis-
sion, PO. Box 569, Astoria, OR 97103;
503-325-3384.

5 HACCP: You do not need to have an
FDA/ODA HACCP or sanitation plan
unlessyou are processing on board (not
including troll-dressing salmon).
Processors may place HACCP-related
requirements on albacore boats.

FOR FURTHER INFORMATION

Oregon Sea Grant and the OSU
Extension Service offer many publications
that may be useful to fishermen wishing to
market their own catch.

Please order by publication number;
when fees are charged, prepayment is
required.

The following publications are avail-
ablefrom
Oregon Sea Grant Communications
Oregon State University
322 Kerr Admin. Bldg.
Corvallis, OR 97331-2131
Phone: 541-737-2716
Oregon Sea Grant Publications Directory.
No charge.

Albacore Tuna: A Quality Guide for Off-
the-Dock Purchasers. ORESU-G-95-
003. 50¢. Also on the Web at
seagrant.oregonstate.edu/sgpubs/
onlinepubs/g95003.pdf

Ensuring Food Safety . . . The HACCP
Way: An Introductionto HACCP & a
Resource Guidefor Retail Deli
Managers. T-030. $1.

Hazard Analysisand Critical Control
Point Applicationsto the Seafood
Industry. ORESU-H-92-001. $4.

Preparation of Salt Brinesfor the Fishing
Industry. ORESU-H-99-002. 50¢.

Quality Control and Quality Assurance for
Seafood. (Conference proceedings.)
ORESU-W-93-001. $15.

Under standing and Controlling Histamine
Formationin Troll-Caught Albacore
Tuna: A Review and Update of Prelimi-
nary Findings fromthe 1994 Season.
ORESU-T-01-001. No charge. Also
available onthe Web at
seagrant.oregonstate.edu/sgpubs/
onlinepubs/t01001. pdf

Thefollowing publicationisavailable
from Extension and Experiment Station
Communications, Oregon State Univer-
sity, on the Web at eesc.orst.edu/
agcomwebfile/edmat/SG79.pdf
Parasitesin Marine Fishes. Questionsand

Answersfor Seafood Retailers

Thefollowing publication, by the
Alaska Department of Commerce and
Economic Development, isavailable on
theWeb at http:www.dced.state.ak.us/cbd/
seaf ood/pub/markman. pdf
Alaska Fisherman’s Direct Marketing

Manual

Compiled by Ginny Goblirsch, Extension
Sea Grant agent. Please address requests
for information directly to the agency or
office responsible for the aspect of direct
mar keting that concernsyou.

This publication was funded by the National Sea
Grant College Program of the U.S. Department of
Commerce's National Oceanic and Atmospheric
Administration, under NOAA grant number
NA16RG1039 (project number A/ESG-4), and by
appropriations made by the Oregon State legislature.
The views expressed herein do not necessarily reflect
the views of any of those organizations.

Sea Grant is aunique partnership with public and
private sectors, combining research, education, and
technology transfer for public service. This national
network of universities meetsthe changing
environmental and economic needs of peoplein our
coastal, ocean, and Great L akesregions.

© 2003 by Oregon State University. This publication
may be photocopied or reprinted in its entirety for
noncommercial purposes.
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